A Sales Talk

1. Find a partner OR decide to do this independently. (If you choose to be with a partner, consider whether or not this person comes to class regularly! If not, your own presentation and grade may be affected negatively.)

2. Watch Shark Tank and consider, just consider, what they are doing right and wrong. What can you learn?

3. Decide on an invention or product to sell to the “board.”

4. Type an outline for the speech – due on the day before presentations start for formative score, and another copy on the day you present (a copy for me, and a copy for you)
a. What is the product, and why should your audience buy it?

b. How does it work?

c. What is the product’s benefit to a particular audience?

d. How will it make money?

5. Create two diagrams/chart/illustrations – due on the day you present.

a. One shows what the product/invention looks like.

b. One shows something else of importance – the rise in sales that will occur; how much it will decrease a person’s acne; how the street will look afterward; how people’s happiness will rise if they use the product. Imagination will help.

6. Since this is a persuasive speech, make sure you use a strong balance of logos, pathos, and ethos, but think about which appeal is most effective with SALES!

7. Figure out how you can use technology to present your diagrams. You could create a power point if you’re good at that, or use the document camera. You need to use technology available in the classroom.  Make sure you email me any documents needing to be opened on the computer before school on the day you present.  Technology usage is a requirement!  

a. No flash drives!!!  
b. No logging in on my computer!!  
c. It must be emailed and ready to go so that I can quickly transition us from one to the next.
8. Decide, if you have a partner, who is going to say what in the presentation. Try your best to make things equal as far as talking goes, so that giving you the same grade is fair. 

9. Find some dress up clothes to wear for your presentation, which starts 

. Part of your grade will be your professionalism.

10. Practice.  Then, practice some more.  This speech should be memorized!!!!
Tips: These are the things I will need you to turn in, typed, to me when you present.

( Find something that makes your audience pay attention and personally care about what you’re trying to sell or present. Think of a question or series of questions. 

( Show the picture of the actual product and explain the parts, what it’s made of, how you will produce it, how much it will cost, how it works and WHY we should invest in you.

( Prove, using the graph/illustration/chart, that your product works or makes money or will improve people’s lives.

· Make sure you use technology as part of your presentation!  

( A planned conclusion. Come back to the original question and re-hook the audience.  Tell us, one final time, why this product/invention is SO wonderful.
( Be ready for questions. You will have to ask of others and answer those thrown at you. Write a list of what investors might anticipate.

The biggest part of this speech is the professionalism you must show. I will grade heavily on your attitude, your organization, your enthusiasm, and your work. 
